SALES ANALYTICS ENGAGEMENT Y Quantzig
Client: A Leading FMCG Company

BUSINESS OUTCOME THE ANALYTICS
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1: Improved marketing effectiveness by 60% ADVANTAGE

2. Optimized sales and marketing activities

3: Devised new customer retention strategies Domain Knowledge and
Learning-driven Mindset

Flexible White Box
Solutions

Agile, Robust, and
Innovative Solutions

TALK TO OUR EXPERTS
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https://www.quantzig.com/contact-us?utm_source=Cv1.0W48&utm_medium=BWQ4Cv1.0&utm_campaign=BusinesswireCv1.0Q4w48&utm_term=sales+process&utm_content=How+Quantzig%E2%80%99s+Sales+Process+Template+Optimized+Sales+Performance+for+a+Leading+FMCG+Brand
https://www.quantzig.com/contact-us?utm_source=Cv1.0W48&utm_medium=BWQ4Cv1.0&utm_campaign=BusinesswireCv1.0Q4w48&utm_term=sales+process&utm_content=How+Quantzig%E2%80%99s+Sales+Process+Template+Optimized+Sales+Performance+for+a+Leading+FMCG+Brand

