2 infiniti

WINNING IN EMERGING

MARKETS: WHAT BIG PHARMA
COMPANIES MUST DO

v

Group customers into Identify cross-border
clusters commonalities

@7

Timely and cost- Defining business
effective execution objectives

LN

Infiniti's COVID-19
Value Proposition

As the world continues to witness a global crisis of unprecedented
scale due to the COVID-19 pandemic, professional advice,
expertise, and timely intelligence are more critical now than ever
before for business leaders across the globe.

Infiniti offers a variety of s J)port solutions to help
companies in the pharma industry to understand the
change in volumes and values post the COVID-19 crisis
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