Why is Sales Forecasting

Important?

1.Sales planning

2.
3.
4.

Demand forecasting
Higher OTIF delivery

nventory controls

5.Supply chain management

6.Continuous improvement
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https://www.quantzig.com/request-for-proposal?utm_source=BusinesswireQ2&utm_medium=BusinesswireCSWeek20&utm_campaign=CTAPTV2.0&utm_content=MidRFP
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