COVID-19 SHINES A LIGHT ON
RETIREMENT READINESS

Jackson® and the Insured Retirement Institute (IRI) surveyed 200 financial professionals +
between April 8 and April 17, 2020.

Risk Amplified During the COVID-19 Pandemic
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of financial professionals believe 25%

or more of their client base is at risk of

running out of money during retirement.
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clalm chents without annuities are more likely to allocate
investments away from risk during turbulent markets,
providing less opportunity for recovery in or near retirement.

Protection is Priority as Annuities Help Investors Brace for Impact Amid Market Volatility
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LIFETIME Cj\ TAX PRINCIPAL

FINANCIAL PROFESSIONALS GIVE THESE ANNUITY FEATURES HIGH RATINGS FOR HAVING A POSITIVE IMPACT WITH CLIENTS.
* Tax deferral offers no additional value if an annuity is used to fund a qualified plan, such as a 401(k) or IRA. It also may not be available if the annuity is owned by a legal entity such as a
corporation or certain types of trusts.

As COVID-19 Changes the World, Annuities are Changing the Conversation for Investors
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FINANCIAL PROFESSIONALS Ml i s ANNUITIES
with CLIENTS in the report their clients ARE RECEPTIVE

F U T U R E . TO discussions about ANNUITIES.

Survey results based on internet interviews of 200 financial professionals conducted between April 8 and April 17, 2020.
Each respondent sold at least one annuity in the past year. Research sponsored by IRl and Jackson. ®
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are having more frequent annuity
conversations with clients due to

MARKET VOLATILITY.




To learn more about annuities, and the protection they can offer now
and beyond the pandemic, contact your financial professional today.

Before investing, investors should carefully consider the investment objectives, risks, charges, and expenses of

the variable annuity and its underlying investment options. The current contract prospectus and underlying fund
prospectuses, which are contained in the same document, provide this and other important information. Please
contact your financial professional to obtain the prospectuses. Please read the prospectuses carefully before
investing or sending money.

Annuities are issued by Jackson National Life Insurance Company (Home Office: Lansing, Michigan) and in New York by Jackson National Life Insurance Company of New York (Home Office:
Purchase, New York). Variable annuities are distributed by Jackson National Life Distributors LLC, member FINRA. May not be available in all states and state variations may apply. These
products have limitations and restrictions. Contact your financial professional or Jackson for more information.

Jackson® is the marketing name for Jackson National Life Insurance Company® and Jackson National Life Insurance Company of New York®. Jackson National Life Distributors LLC.
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